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Disclaimer w

The material in this presentation has been prepared by Sample Company (hereafter also referred to as the “company”) and represents
general background information about Sample Company’s business activities at the date of presentation. Information is provided in
summary form and does not purport to be complete. Information in this presentation, including financial forecasts and other information,
should not be considered advice or a recommendation to investors (or potential investors) in relation to holding, purchasing, or selling

securities or other financial products or instruments, and does not consider investors’ investment objectives, financial situation, or
requirements.

Before acting on any information, investors should consider the appropriateness of all information regarding these matters and any
relevant offer document and seek independent advice accordingly. All securities and financial product or instrument transactions involve
risk, which includes (but is not limited to) risk of adverse or unanticipated market disruption, financial or political developments, and, in
international transactions, currency (FX) risk. This presentation may contain forward- looking statements, including statements regarding
Sample Company’s intent, belief or current expectations with respect to current activities, market conditions, results of forecast

operations and financial conditions, capital adequacy, specific provisions, and risk management practices. Readers are cautioned not to
place undue reliance on these forward-looking statements.

Sample Company does not undertake any obligation to publicly release the result of any revisions to these forward-looking statements to
reflect events or circumstances after the date hereof to reflect the occurrence of unanticipated events. While due care has been used in
the preparation of forecast information, actual results may vary in a materially positive or negative manner. Forecasts and hypothetical
examples are subject to uncertainty and contingencies outside Sample Company control.
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Introducing Sample Company

A unique new coffee shop in Sample City, located in a XXX square-foot,
renovated space operating with a kiosk model to reduce operational costs.

XX% of adults in Sample Country drink coffee daily, averaging X.X cups, making
it one of the most widely consumed beverages.

Increased coffee consumption has boosted the baked goods market, offering
additional revenue opportunities.
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Why Now With Sample Company?
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Key Global Target Markets

$XX.XB

TAM: Global Coffee Industry
+X.X% (CAGR 20XX-20XX)

$X.XM

Sample Company’s Five-Year Revenue Forecast
(Five Years)

+Cumulative Year 1 through 5

Source: Sample Source



Massive Proposed Target Market

General Target

* Coffee isimmensely popular across
all ages in Sample Country, appealing
equally to males and females.

It is most favored by individuals aged
60+, yet consistently popular among
those aged 18 and above.

Sample Company will target adults
over the age of 18, catering to a broad
audience rather than a specific
demographic.

§s

Sample Country Share of
Coffee Drinkers (20XX)

Surrounding Area Emphasis

60+ years 68%

* Over X,XXX tenants in Sample

Location provide a substantial
customer base.

40 to 59 years 63%

Sample Company benefits from easy
access due to proximity to six other

. : 0 25 to 39 years
major Sample Location buildings.

63%

Its strategic location near the
boardwalk attracts customers
traveling from both directions on the
highway.

18 to 24 years 47%

0% 25% 50% 75%
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Direct Competitors &9

T oo conpottor | campetors

<1 km <1 km 2.4 km

4.6 on 381 4.8 on 393 4.40n197
8 1 3

$3.00 $3.50 $2.75

Extensive Limited Moderate
50 seats 20 seats 30 seats
Craft beers, Wine None Organic teas
7am-10pm 8am - 8pm 7am -9pm
Yes No Yes
Limited Street Parking Ample
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Distinct Differentiation

Current competitors are considered indirect competition. Direct competitors are characterized by three key attributes:
(1) they employ low overhead, kiosk-style distribution strategy; (2) they are strategically situated in the central
Landmark district of Lonsdale; and (3) they offer authentic, locally sourced ingredients.

Locally Inspired

BEAN&SCENE Q

COFFEE wORKS 9@%?@“&&%

DUNKIN’
DONUTS

Central Sample Location District
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Franchised
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Value Proposition

Exceptional Location

* Sample Company will be located at the base
of a XX story commercial office space with
internal and external entrances.

* The location is situated between a fithess
gym, work offices and several other
commercial businesses.

* The Sample Location district comprises of X
buildings, with Sample Company situated in
the largest and newest building.

* Sample Company is a local, friendly and west
coast style coffee shop.

* Beans and food not made in-house are
sourced from local suppliers.

* Local vendors are promoted and supported,
brining a sense of community to the local
demographic and not acting as another
chain/franchise.
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Urban Pulse

Located in the vibrant
Sample Location District,
the area thrives as a hub

for modern business
success, beyond just
housing office tower




Strategic Objectives

Phase One

Preparation and Setup

* Complete branding, begin sourcing PR
and advertising teams.

* Complete all consulting activities to
secure strategic investment sources fo
equipment, leasehold improve
and salaries.

* Launch a robust marketing

leveraging onlin

Phase 3

Expansion




Funding Required for Development

Funding Requirements

Funding Round Friend & Family
Target Close QX/20XX
Investment SXXX,XXX*

Current Valuation

Pre-Money Valuation $X. XM
Funding Round Preferred Shares $X.XM
Post-Money Valuation $X. XM

*Investment breakup includes SXX,XXX from the owners,
SXX,XXX from friends and family, and SXXX,XXX from investors.

Sample Company

Working Captail
33%

Furniture and
fixtures
10%

Inventory
7%

Buildout
33%
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Financial Assumptions Output

We are expected to capture 58,400 customers in year one (187 per day) with average spend per customer of $8.00. Revenues
and margins are expected growth over the next five years as brand awareness takes place.
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